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Professional Summuary

Results-orienied Saks Profissional with 4+ vears of experience in B2B aml BIC
environments, specializing o lead generation, client engagement, and revenue growth,
Proven ability 1o manage the full sales cycle—from prospecting amd qualification o closing
support. Experienced in working with global markets (US & Ewrope) amd consistently
excesding performance targets through strategic outreach and relationship bailding,

Core Com petencies

L=ad Crenerainon & Fﬂ'q'm.'lj ng

Imsidde Sak= & Businss Development
Client Relatwmstup Mamgemeni

Cold Calling & Email (utreach

Sales Funnel & Pipeline Management
Megotation & Closing Support

Acomanl Mamgomen

CRM Tools: Salesforce, foho

Sales Amtomalion Owireach, Chaplay, Aol
Market Rescarch & Compatilive Analysis
Commumscation & Prescalation Skills
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Professional Experience

Sales Flead
Kairobiix Technology | Oct 2025 — Present

Led end-to-end sales strategy, driving B2E outbound growth across domestic and
imternational markets ( Saudi Arabia)

& Bl and r|1.1.1'|l_':-u:| a I'uﬂ: aper.lnn'rlmg sales I'IFIE'II:IE ﬂ'rnn;l: multi-chanme] ouirench incloding



& IWE;HE‘C;&H;:;::;SIBEMM“L E:rl.ll.il:‘ accumnlbe I:iPEliI:E Irn.l:k:il:‘,
repenting, and firccasting
»  Collabomied with marketing and product icams g align go-io-market sirategies and enhanee lead

quality
= Mepotiated wilh prospocts and supponicd deal closires, comtributing o overall revemic growih

Inside Saks Engineer
RS Components & Controls, India | Mar 2025 - September 2025

Crenerated gh-qualiny BB keads thwough multi-channe outreach (cal k., anail, Linkedin).
Buili and managed a sirong sales pipeline, convanling inguirses inko business opporiunities.
Engaged with decision-makers and key stukehobders. dniving prodoct inferes and demions,
Comducted ouihaund ca mpaigns targaing intermational markets (LS, Earope, APAC)
Maintzined accwrate CRM records and ensored effective follow-up stralegies,

Irside Sakis
Geckslor(ocks, Nodda | Dec 2022 - Feb 25

=  Exscotal cod-bo-cnd sales setivities inclading prospecting. qualifliction, demo schedhuling, amd
chiwing suppor,

=  Managed a high-volime pipeline while achieving weekly and maonihly sabs tanges,

Cosllaboried waih rm.rl:d:i:l: ez b irrplm.l:- lend conversion strategies.

s  Delivered consistent performance, exceoiling sules quotss by 20-25%

Busines Development Executive
BY JU' S| Nov 2021 - Aug 2022

o Condueted cold calling snd discovery calls lo idemtily cosomer noals and recommend
st ons

=  Supporicd revemse gereration through dliedive prospecting and Tollw-aps

=  Huili and maintained sirong relsiknsbips with potential cusiomerns,

#  Achieved daily and weekly performance metrics in a fasi-paced environmen,



Bachelor of Technology (B. Tech) - Civil Engineering
Ustarakhand Technical University | CGPA: 7.9

Tools & Technologies

CRM: Salesforee. foho

Sales Tonls: Chareach, Duiplay, Apolla
Linkedln Salss Mavigasr

M5 Excel, PowarPoini
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Key Achievements

& Irrq:rm'ed conversion reles by W% Il'lmﬂ:l np:inir:ed miresc h ::Iub:gi.ﬂ
#  Comstenly exceeded sales targeis aooss muliiple roles

#  Recogaired for strong performa noe in pipeline genoration and client engagement

Languages

= English { Prolesional Proliciency)
#  Hind (Fluent)
= Bengali (Mative)

Strengihs

Targal -driven and self mobivated

Sirong communation and inerpersonal skilk
Adaplable scross BXB and B3 sales environmenis
Abiliy wo work in fast-pacad, lagh-pressure ssibngs

Dedaration

I hereby declare that the information provided is troe and sccuraie to the best of my know ledge.

Place: Hyderahad, Telengana
Dhate:




